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[ Realtor rookie of the year credits mentor mom with much of his success |

A guide is golden

By Carol Anne Carroll

CORRESPONDENT

HE ranks of real estare

agents in California

has swollen o record

proportions; making
the chance of making a living as
one wugher than ever. Results of
a five-year study by the California
Association of Realtors indicate
thar more than half of new agents
may leave the profession altogech-
er within the first five years.

Add to that the softening real
estate markes, and it seems lile
being a new real estate agent is
not really a good idea

But don't well that to Tyler
Mexley. The 23-year-old agent
with Alain Pinel Realtors in
Pleasanon was recently named
Roolde of the Year by the Bay
East Associarion of Realtors. In 2
profession thar seems 1o be harder
for everyone, he excels.

But if you think thar distinc-
tion has gone to his head, you
would be very, very wrong,

Moxley credits the strong
mentorship of his mother “I'm
actually the fourth generation in
my family to go into real estate,”
he explains, pointing out that his
great-grandmother, grandmother
also sald real estate. T helieve my
grear had a brother
or father who also sold real estate,
bur P'm still researching ehat,”

e adds.

» make that an award-
winning family background in
real estare. Teamn Moxdey won
the 2004 Pinnacle Achievement
Award from Bay East, and the of-
fiee is ranked among, the top ane
percent of all realtors in Alameda
County.

Moxley says that seeing the
real estate profession for what it
is, and having a strong mentor to
guide him, has made a huge dif-
ference in his career.
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this and they think it’s a quick
way to make money, that ir's
mn

Meuxley says some newer agens
go inta the business assuming
they can wod pare-time and
make plenty of money. “They see
home prices around $1 million,
and chink, "Hey, at 6 per cenr,
thar's $60,000. T could sell one
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Tyler Moxley was named Rookie of the Year by the Bay Eair Ascociation of Realtors.

house and be sex for the year.” But
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vour broker and pay for insurance
and all the other things you nesd
to pay for, you may end up with

maybe $12,000 or $13,000,"

he gl

explains.

And Moxley well undesstood
the need o work hard from the
beginning, citing another com-
mon misperception that an sgent
can get by selling the homes of
friends and families. “Afer awhile,
people wane to work with an
expert, not just someone who

sold their mother’s home or their
brocher’s house.™

In fact, Mondey relishes the
hard work and excruciating ar-
rention to detail thar other new
agents find so rroubling. “You've
got to know how to do a lot of
things and be good ar a lot of
things. I had somebody showing
me how o do things. Most
people don't.”

While Maney says knowledge

amount of difference. “You need
the hands on, you need an actual
transaction, you nced actal dli-

ents,” he says.
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reasons Moxley cites for his suc-
eess mirror the resuls of the
Californis Asndarion of Reslooes
siudy. Agents who left in thar
study cited 2 lack of suppart as

Ieave real estare aleogerher. Those
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hie has abways been willing o ask
a lat of questions and o @lk m

people abour whar they are doing
maother zbout three years ago. He

received his real estate license in
2004, and after some brief stints
assisring orhers in the constric-
tien industry while arrending
school, remurned to real estare.

Moxley admits, however, thar
he wasn't really inicresied in other
professions. “T knew, after work-
ing in them, char [ didn't really
want o do construction or car-
pentry;” he says

Which isn't surprising. Real
estate appears to be in his blood.

Far more informarion:

Contact the Mealey Tearm ot 925-621-
4064, or visit them online at wwree
meeleyream com,




